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MARKET REVIEW
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AREA 2010 2009 2008 2007 2006 | 2005 2004
Coeur d'Alene Lake $653,612 $1,464,300 $1,450,417 $1,008,481 $830,000 $805,838 $432,861

Hayden Lake $721,577 $796,069 $856,210 $798,400 $925,000 $563,543
All Other Lakes & Rivers $640,400 $567,534 $664,092 $778,013 $475,398 $473,690 $358,461
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HOW CAN YOU MAKE THE MOST OF THE MARKET IN 2011?

Your individual circumstances will determine your best course of action

Are you living in the home that best fits your lifestyle?
Perhaps you are holding back because your current home
has not appreciated as you had hoped. If you are waiting,
consider this: Many sellers are recognizing that their

opportunity is with the new home they can buy now. They
may not get what they had hoped for on their current
home, but they can purchase so much more home in
today’s market!

T i i et B

Investment opportunities are abundant in today’s
market!

Is it time to give your kids, your grandkids, or yourself, a
chance? Conservative investments in residential rental
property can fund a child or grandchild’s future college
education, or provide you with a secure plan for your future
retirement.

Affordability is at an all time high.

New data suggests that “housing is more affordable now
than it has been in 35 years.™ The “Affordability Index’, is
measured by factoring average home price, interest rates, and
household income, to determine housing affordability for the
median family population.

First Time Home Buyers, Move up Buyers, Empty Nesters, even
Vacation Home Collectors, can use today’s low interest rates
and post-bubble prices to their advantage. In all sectors of
the market, there are bargains to be had!

*MSN Money February 9, 2011

DISTRESSED PROPERTIES CONTINUE TO PLAY A (SMALL) ROLE

“Distressed Properties” are a common topic of the national
news and they are a part of our local market. But unlike
other parts of the country, Short Sale and REO properties
were only 28% of the single family residential sales last year.
It is important to remember that this means 72% of the
single family sales were not in distress.

What is the difference between a short sale and a REO?
A SHORT SALE occurs when a property is sold for less than
what is owed an the property’s [oan. Typically the borrower
is delinguent on their mortgage payments, the market value
of the property is less than what is owed, and the lender
decides that selling the property at a loss is preferable to
foreclosure. The advantage to the borrower in “selling
short”is that by avoiding foreclosure they may lessen the
damage to their credit score, and in some cases, may even
receive financial assistance for their move under the Federal
Government's Home Affordable Foreclosure Alternatives

Program, (known as HAFA). A Short Sale however, does not
necessarily release the borrower from the obligation to pay
the remaining balance of the loan, known as the deficiency.
The decision to “sell short”should be made carefully and
with the help of a skilled REALTOR® and legal counsel.
Purchasers of a short sale property must understand that
the experience can often be frustrating. Acceptance of their
offer will be subject to the seller’s lender approval and this
approval can often take several months.

REO refers to Real Estate Owned property which is in the
possession of a lender as a result of foreclosure or forfeiture.
Bank REO properties are generally in poor condition

and in need of repairs and maintenance. Although their
discounted prices make REOs attractive to investors, the
condition of an REO property is often a deterrent for owner-
occupied purchasers.






